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Self-storage market conditions are 

generally at equilibrium in Georgia 

and the Atlanta-Sandy Springs-

Marietta CBSA (core based statisti-

cal area).  However, there are chal-

lenges in other CBSA markets such as 

August-Richmond County, GA-SC and 

Chattanooga, TN-GA.  

It is also interesting to note that mar-

ket conditions have remained relatively 

unchanged since this market was last 

analyzed in 2007.  With low levels of 

new construction and economic con-

ditions gradually improving, this sug-

gests a more robust outlook in the 

years ahead.  Moreover, it indicates the 

Market Watch

market remained relatively steady dur-

ing the years of downturn (in terms of 

supply and demand).  

The data is based on peer group 

analysis and is published for all 50 

states and top 100 CBSA’s in the 

country in the 2011 Almanac.  Self-

storage is a neighborhood or trade 

area specific analysis.  CBSA figures as 

depicted in the table and figure can be 

used to benchmark larger markets, but 

are not granular to the local trade area.  

Therefore, the CBSA analyses should 

only be used as a reference for market 

analysis.  Only local market analysis 

within a trade area or neighborhood 

can determine the market conditions 

for a particular property.  

In terms of operations, self-storage 

has struggled through the recession like 

all of real estate, but generally at lower 

losses in terms of income and occu-

pancy.  For markets near equilibrium, 

this suggests occupancy and income 

should improve in terms of collected 

income. In Georgia, steady market con-

ditions are currently indicated. 

R. Christian Sonne is Managing Director of 

Cushman & Wakefield’s Self Storage Industry 

Group, a nationwide team of appraisal, research, 

and analysis professionals specializing in the self-

storage asset class. He is also a member of the 

Appraisal Institute.

SELF-STORAGE-STEADY IN GEORGIA

industry is that we are perceived as a 

commodity to the average customer. All 

storage operators compete on the same 

grounds: price, convenience and security. 

Inevitably this has created a downward 

pressure in pricing. I will be curious to 

see which one of the large operators can 

reverse the trend and establish a brand 

identity that established enough goodwill 

with the customer to demand a premium.

DON TOLVA: Well located and well 

managed facilities will do better in 2011 

and should continue to have a bright 

future over the next five years. Cap rates 

have already come down approximately 

75 basis points over the last nine months 

and values should continue to improve. 

These well located and well managed self-

storage properties will be little buckets of 

cash in five years.”

Future for Self-Storage 

While the Atlanta market remains plagued 

by the recession, growth projections 

for 2010-2020 call for the population to 

increase from 5.6 to 6.6 million, or by 

18.5 percent. By 2030, Georgia’s popu-

lation of people aged 65 and older will 

increase by 143 percent. According to the 

2011 SSA, the increase of retirees could 

be good news for self-storage owners 

since older Americans often downsize to  

smaller dwellings upon retirement and 

could turn to self-storage as a solution for 

storing items. A new pool of investors are 

now looking to penetrate the self-storage 

market in Atlanta mainly due to the fact 

that storage has proven to be more 

recession-resistant than other commercial 

product types. As Atlanta continues to 

grow, I believe demand for self-storage 

will prosper for current operators while 

attracting new investors to the capital of 

the South.

Ryan Williams is a Senior Advisor for Grubb & Ellis 

Company in Atlanta, GA. Ryan has worked with 

self storage buyers/sellers in the Atlanta area for 3 

years. As a member of the Grubb 

& Ellis National Self Storage Team, 

Ryan brings his self storage knowl-

edge and experience to the Atlanta 

market.




